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» Introduction

» Build your solutions

» Market and sell your
solutions

» Collaborate with IBM and
other Business Parthers

» Summary
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What you'll learn today

» How to build your solutions with IBM
» How to go to market with IBM

» How to sell with IBM and access our worldwide field teams
» How to collaborate with IBM and build your own partner ecosystem

Market

Collaborate Sell
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IBM Innovation Centers serve the IT ecosystem - locally

Helping partners develop and build
solutions on a growth platform based
on industry standards with technical

expertise

Building skills to help our ecosystem
remain relevant, competitive, and
innovative with education resources
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Helping the community understand
how to increase revenue with IBM
through marketing & sales support

Promote seamless collaboration across a
holistic community of business,
technology, and academic innovators
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PartnerWorld Program Design

Benefits tiered by Business Partner Investment / Achievement

Premier Business Partner

Significant investment by the Emblem

Business Partner and IBM

Joint Marketing Planning
remier

Special Benefits

Enhanced Marketing
and Sales Support

Introduction to IBM Extensive

information and
I\/Iember enablement
benefits
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PartnerWorld Communications

Get the news and information you want, the way you want it. PartnerWorld
Communications delivers information according to your areas of interest -- by
newsletter, e-mail and the web.

PartnerWorld Contact Services

Access the single point of contact for all Business Partners, providing a
seamless experience with common practices, procedures, and tools.

Maximize Your Relationship with 1BM

~©2009 IBM Corporation



1SV and Developer Relations

| ||
[t
II| |I
)
..|l :
1]

What you should do next.

» Introduction

» Build your solutions

» Market and sell your
solutions

» Collaborate with IBM and
other Business Parthers

» Summary

Maximize Your Relationship with 1BM
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Maximize Your Relationship Reference Section

Tools and Resources
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Websites for more information
» PartnerWorld:
» News on the web:

» Build resources:

» Market resources:
» Sell resources:

» Collaborate resources:

» Communities and Specialties resources:

» Industry Frameworks resources:
» Infrastructure Solutions resources:
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Build Resources

» Virtual Innovation Center:
» IBM Innovation Centers:
» IBM developerWorks:

» Architect Consultations:

» Reserve time with an IBM Innovation Center to migrate/test your solution:

» Virtual Loaner Program:
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Sales / Marketing Resources

» Industry Insights:
» Marketing Resource Managers (MRMs):

» Marketing Navigator:

v

Business Partner Application Showcase:

e-Mail List services:
Hoover’s:
Telemarketing:

Client Events Package:

vvyyvyy

Internet Lead Generator:

v

Web Conferencing:
Sales Connections:
Search Engine Optimization:

vvyy

Software Value Incentive (SVI):
Solutions-daily.com:
Publish Your Case Study:

vvyy

LotusLive Meeting:
IBM Value Net Connections:
Connection Events :

vvyy
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Specialties and Communities Resources

» Communities and Specialties resources:
» SOA Specialty:

» Information on Demand Specialty:

» Software as a Service Specialty:

» Dynamic Infrastructure:

» Ready for Energy & Environment
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