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Customer Name (1124 8)

DA S2 01715 MEX B (M4 £T15)

Opportunity Source (Opportunity = &)

Start Now 4 & TClI BPCO-MKTG/Autonomous Lead ( IBM Zf &7 20/ BP 0 O/of AHEE
lead )/IBM ©/of BP £ & & £Z/0/& Lead.

Opportunity Description (Opportunity LH )

Product Solution 2 IBM ME&&HZ&/a Jl2/ 1Y, 712 2 015

Currency (838

8= 25l S

BPSM Name (BPSM %)

BPSM 4 &= Channel Manager 0/

Indusry Solution Area (&S Xl 72 2)

AE N &7/ - Banking, Telco, Distribution, Manufacturing, Retails, Transportation, Process, and
etc.

Products/Brands

DM - WebSphere - Lotus - Tivoli

Solution Type (Solution & EH)

Solutions 47&/= Lotus New Business, Lotus Renewals, Lotus Services, AIM-Tools, AIM-
WebSphere, AIM-Voice, AIM-MQSeries, AIM-eCommerce, AIM-Services, Data Management,
Informix, BI, Tivoli, Content Management, Pervasive Solutions, WS Host Integration, Digital
Media

Decision Date (& (il &)

229 20 =2 070 25 E.

How much customer planning to spend? (0l &
- 0H 4)

XX, XXX $USD

Win Probability (83 Jls4H)

0, 10, 25, 50, 75 %= 100 &

Competiros (Z & Ab

Microsoft, ORACLE, Web Logic, EMC, CA, &

Geographic Organization (XY # &)

LicH X<




