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Agenda

09:00 - 09:15 Registration
09:15 - 10:00 Selling Websphere - overview

Get certified, get authorized for IBM Websphere Sales 
Mastery v5 test - tips and techniques 

10:00 - 11:00 How to sell IBM Business Process Manager and 
Websphere Operational Decision Manager - part 1
Break

11:15 - 12:00 How to sell IBM Business Process Manager and 
Websphere Operational Decision Manager - part 2
Lunch

13:00 - 14:30 Selling connectivity and integration (Datapower, WS MB 
and WS MQ)
Break

14:45 - 15:30 Selling Mobile platform (IBM Worklight)
15:30 - 16:15 Websphere infrastructure news and selling points 

(WAS 8.5, Pure Application System)
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Learning Objectives

Identify three tips that can help you be successful in learning the 
WebSphere Sales Mastery v5 skill

Changes to the authorized WebSphere products

Describe the high level details of the IBM WebSphere Sales Mastery v5 test

3

1

3

4

Recognize the importance of maintaining a current WebSphere Sales Mastery skill2
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Changes to WebSphere Authorized Products

 Overview of Software Value Plus (SVP)  
 Distribution Models
 July 15, 2012 SVP Groups
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What is Software Value Plus (SVP)?

  Worldwide Definition and Management
  All Distributed Software from IBM
 Authorized Reselling model based on skill 
   or solutions
  Value based Incentive Programs 

The umbrella that defines how Business Partners can participate in 
selling IBM software (authorized and open) and receive financial rewards 
such as margins and incentives for their role in software distribution. 

IBM Software Value Plus

https://www-304.ibm.com/partnerworld/wps/servlet/ContentHandler/svp_authorized_portfolio_apply
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Distribution Model : Authorized versus Open  

 Authorized Products
 A Business Partner has met the defined criteria approved to resell; majority of IBM 

Software is Authorized 
 Skill required for each SVP Authorization product group:  

 1 sales mastery, 2 technical sales mastery or technical certifications
 Open Products

 No skill qualification to resell 

 A Country may have Authorized Distribution or “Open” Distribution
 https://www-

304.ibm.com/partnerworld/wps/servlet/ContentHandler/svp_authorized_portfolio_apply 

 Designed to reach the 
   broadest market possible
 High levels of acceptability
 All IBM Business Partners 
  can resell

Authorized PortfolioOpen Portfolio

 Designed to deliver leading capabilities
 IBM Business Partners with proven skills or solutions
  expertise
 Organized by Product Groups 
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SVP Authorized Product Groups 

Products: A majority of IBM Software products categorized into the 
following authorization Groups (see product guide for an exact list of 
products)

B2B Integration 

Enterprise Marketing Mgmt 

Expert Integrated Systems

IBM Cognos 

IBM Filenet 

IBM InfoSphere 

IBM Netezza

IBM Optim 

IBM SPSS Enterprise 

IBM SPSS Statistics 

IM Data Management 

IM Heritage CM 

Lotus Messaging and Collaboration 

Lotus Portal 

Lotus Sametime Unified Telephony 

Lotus Social Software & Unified Comm’s

Rational Authorized 

Tivoli Automation 

Tivoli Enterprise Asset Management 

Tivoli Security & Compliance Management 

Tivoli Storage Management 

WebSphere Commerce 

WebSphere Core 

WebSphere Business Process Management

Skill required for each SVP Authorization 
product group:  

•1 sales mastery, 
•2 technical sales mastery or technical 
certifications
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 Effective July 15, SVP Organization of the WebSphere 
Product Portfolio….Shifting revenue to authorized 
distribution.

Product Group: WebSphere Core
• WebSphere Extended Deployment (XD)
• WebSphere Extreme Scale
• WebSphere Virtual Enterprise
• WebSphere Compute Grid
• WebSphere Remote Server (WRS)
• WebSphere MQ Series
• WebSphere MQ Extended Security Edition
• WebSphere MQ Low Latency Messaging
• WebSphere MQ Workflow
• WebSphere Message Broker
• WebSphere Enterprise Service Bus (ESB)
• WebSphere Partner Gateway (and Express)
• WebSphere Transformation Extender

Product Group: WebSphere BPM
• WebSphere Business Monitor
• WebSphere Business Modeler
• IBM Process Center
• IBM Process Server
• IBM Process Designer
• WebSphere Decision Center
• ILOG JRules, BRMS
• ILOG Visualization – JViews, Elixir

Product Group: Expert Integrated Systems
• PureApplication System

OPEN Distribution

Authorized Distribution

 WebSphere Application Server

 WebSphere Application Server Express

 WebSphere Application Server (Developer Tooling)

WebSphere Appliances -  (not in SVP, but managed as authorized with certification requirements – impeding changes)

 WebSphere Datapower 

 WebSphere CloudBurst

 WebSphere Cast Iron  

• WebSphere Service Registry & Repository 
• TX Series (Distributed CICS)
• Cast Iron Hypervisor & Live
• WebSphere Application Server ND
• WebSphere Application Server for iSeries
• WebSphere Application Server HV
• WebSphere Adapters
• WebSphere Translation Server
• WebSphere Voice Response
• Unified Messaging for WebSphere Voice Response
• WebSphere Realtime

 WebSphere Community Edition

 WebSphere BlueWorks Live
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WebSphere Sales Mastery v5 

 Importance of earning the most current WebSphere Sales Mastery
 Overview of the of WebSphere Sales Mastery v5 test
 3 tips that can help you succeed
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WebSphere Sales Mastery skills expirations

WebSphere Sales Mastery v3 Skill expired March 31, 2012* 

WebSphere Sales Mastery v4 Skill expired September 30, 2012* 

Expiring skills notification process
 Auto-generated email from PartnerWorld 90 days prior to skill expiration date 
 Sent to:

1. Individual who holds the skill
2. PartnerWorld primary relationship contact (PRC) for the Business Partner 

organization

 

Examples of expiring skills communications
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Why should you care? 

An expired WebSphere Sales Mastery: 

  Impedes partner’s ability to resell most WebSphere products 
 Limited to the short list of “open” products
 

  Makes partner ineligible to participate in partner incentive programs 
 Software Value Plus (SVP), Software Value Incentive (SVI) and  

Value Advantage Plus (VAP)

  Possible loss of PartnerWorld status and associated benefits
 Premier to Advanced level
 Advanced to Member level
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This latest version of the WebSphere Sales Mastery represents 
several major enhancements:

 Focuses on developing WebSphere capabilities and opportunity 
identification skills
 Leverages the whiteboard learning approach with detailed study 
guides
 Preparation time is more manageable 

 4 - 5 hours versus the 16 hours required for the v4 test. 
 The total number of questions reduced by 18% from previous 
version 

Details for Test 00M-646 for WebSphere Sales Mastery v5
 Online 
 Number of questions: 45
 Total time allowed: 75 minutes
 Required passing score 77%
 Test languages: English, Japanese, Portuguese Brazilian, Spanish 
LA 
 Cost - $20 USD (may be offset with a Software Sales Mastery test 
voucher) 

Overview of WebSphere Sales Mastery v5 Test:00M-646
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1.  Become familiar with the test details and instructions 
2.  Thoroughly review the preparation materials  

• Commit 4-5 hours to prepare
• May be longer for those whose native language is not 

English

3.  Request a Software Sales Mastery test voucher* 
4.  When prepared take the 

WebSphere Sales Mastery v5 test
• Step-by-step guide to locate test on Prometrics 

5.  Upon passing, immediately update your profile with 
PartnerWorld Profiling System (PPS) with your Candidate 
ID provided to you by Prometrics. 

Act now! 

* Business Partners who purchase the Value Package are eligible for no charge test

http://www-03.ibm.com/certify/mastery_tests/ovrM646.shtml
https://www-304.ibm.com/partnerworld/wps/servlet/mem/ContentHandler/V966175L76724M74
https://www-304.ibm.com/partnerworld/wps/servlet/mem/ContentHandler/pw_ben_sales_mastery_test_benefit
http://ibt.prometric.com/ibm
https://www-304.ibm.com/partnerworld/wps/servlet/mem/ContentHandler/pw_com_udp_index
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3 tips for success

1. Prior to reviewing the study materials familiarize 
yourself with the test objectives.

2. Download and save the whiteboard study guides             
                                 (.pdf) and use them to follow along 
with the whiteboard videos. 
 print these guides – valuable future job aids

3. Use the search box or “Ctrl F” to locate keywords or 
phrases in the whiteboard study guides and WebSphere 
Overview presentation that you may want to review in 
more detail. 
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1.  Familiarize yourself with the test objectives

Test objectives 

http://www-03.ibm.com/certify/mastery_tests/objM646.shtml
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2. Download and save the whiteboard study guides

Preparation materials
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3. Use the search box or “Ctrl F” to locate keywords or phrases
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Examples of expiring notifications

1. Individual who holds the skill

Jane Doe, Please be advised that within the next 90 days your IBM certification, WebSphere Solution Sales 
Professional v4, will no longer count towards your company's PartnerWorld membership level. Your company 
may depend upon this certification for points to qualify for the Premier or Advanced PartnerWorld level, so it 
may be important to pursue a new certification to replace this one. You can review qualifying PartnerWorld skills 
and planned certification expiration dates at: http://www.ibm.com/certify/partner/pub/zz/mem_skillsreq.shtml 
.This applies only to your company's PartnerWorld membership level attainment, and has no impact on your 
company's Business Partner Agreement (BPA) contract compliance and authorization provided by the BPA to sell 
IBM products. If you have questions, contact PartnerWorld at: https://www.ibm.com/partnerworld/contact

2. PartnerWorld primary relationship contact (PRC) for the Business Partner 
organization 

John Smith, You are receiving this e-mail as the Primary Relationship Contact (PRC) of an IBM PartnerWorld 
profile for ABC Business Partner, ID-XYX-PDQ. Your firm is potentially affected by a decrease in the points 
that are used to calculate your organization's level in PartnerWorld. The IBM Certification, WebSphere Solution 
Sales Professional v4, will no longer count toward membership level in PartnerWorld in 90 days. The following 
employee(s) profiled in your company record hold the certification: Jane Doe and Charlie Brown. 

http://www.ibm.com/certify/partner/pub/zz/mem_skillsreq.shtml
http://www.ibm.com/certify/partner/pub/zz/mem_skillsreq.shtml
http://www.ibm.com/certify/partner/pub/zz/mem_skillsreq.shtml
https://www.ibm.com/partnerworld/contact
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Instructions to locate WebSphere Sales Mastery v5 00M-646 test on Prometrics 
Step 1: Review the study materials and download the supporting study guides.
https://www-304.ibm.com/partnerworld/wps/servlet/mem/ContentHandler/V966175L76724M74
URL requires PartnerWorld ID and password for access

In all likelihood, if you have not spent time reviewing the recommended materials you will not be 
successful in a earning passing score. 

Step 2: Access Prometric’s home page http://ibt.prometric.com/ibm and choose your language preference. 

Step 3: Previous users sign in with your secure Prometric user name and password. 
For new visitors you must create and account. Once you have this established sign in. 

Step 4: On the Welcome page Click “Continue”. 

Step 5: Review the Privacy Notice and if you are in agreement click “I AGREE” to proceed.

Step 6: Review your profile information, update if applicable, click “Continue”. 

Step 7: On the Main Menu page click “Take Test”.

Step 8: On the Select a Test Sponsor page in the Public Tests category, choose “PartnerWorld for Software 
Sales Mastery Tests” from the drop down menu. 
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Step 9: On the “Select a Test” page click preferred language.
NOTE: Each geography is responsible for funding the translation of the test, so all language preferences may 
not be available. 

Step 10: All available Sales Mastery Tests will be listed on the right, scroll down until you find M646 IBM 
WebSphere Sales Mastery Test v5. 

Step 11: Validate that you have the correct test, review the test details and click ”Take This Test”. 

Instructions to locate WebSphere Sales Mastery v5 00M-646 test on Prometrics (Con’t) 
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Step 12: If you have a PartnerWorld Sales Mastery voucher for this test enter it. Otherwise, leave the field 
blank and press “Continue” to proceed to the payment screen. 

Details for Sales Mastery vouchers can be found at: 
https://www-304.ibm.com/partnerworld/wps/servlet/mem/ContentHandler/pw_ben_sales_mastery_test_benefit

Step 13: If you are not using a Sales Mastery voucher proceed with credit card purchase and click “Preview”.

Step 14:  On the Launch Test page click “Take Test”. Good Luck!

Step 15: Once you receive your passing score notification from Prometric, update your PartnerWorld Profile 
with your Prometric ID. https://www-304.ibm.com/partnerworld/wps/servlet/ContentHandler/pps_com_udp_faq#certifications

Instructions to locate WebSphere Sales Mastery v5 00M-646 test on Prometrics (Con’t) 
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