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https://www.youtube.com/watch?v=PiWdF3u9C0w
https://www.youtube.com/watch?v=PiWdF3u9C0w
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Consumers lead the Internet of things
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IBM Internet of Things Vision
Consumers lead the Internet of things

TOday Tomorrow Integration
| | o | ] | |
A few connected devices per Almost every device that consumers own will Cross-platform integrators will
person... be connected, and many new ones will be connect devices and automate
created to leverage the value created by personal activity:

consumer connections.

Window Lock Toothbrush

Door Lock

Garage Door ﬁ |_|.-

Dishwasher Garden Moisture —
Home Lights 1
Washing Machine Coffee Maker - - - - - - -
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The most compelling reason to use Internet of Things will be to increase the

return on assets

40%

30%

20%

10%

0%

Dow Chemical

Savings From Shift To Managed Printing & Copyin B

Boeing Nationwide LCBO Other 105 compan

Data: Photizo, IBM business partner in printing & copying

© 2015 IBM Corporation



10

IBM'’s

Point of
View
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IBM Internet of Things Vision
3 x 3 Building Blocks

Usage
|

Provider o IVt
Community Ana ytics

Developer _ _
Community

Maker

T Sensors
Community

Needs

Insights

Devices
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IBM Internet of Things Vision
3 x 3 Building Blocks — Healthcare Sample

Usage Needs Value
Srovider Abnormal Home
Community ~ Heart Arrhythmias Care - -
Rhythms Services
Devel Heart Health
eveloper _ _ ! .
Community Rate Monitoring -
History App
) Heart
Maker . i
Community Rate Wearables

Sensor

© 2015 IBM Corporation



IBM Internet of Things Vision

Individual Industries have Enterprise and/or Consumer Requirements

; Industrial Products Travel & Financial Consumer
i Healthcare & Life Ener Media & | ] .
Electronics ) i _gy A REIEN Automotive Communications
Sciences & Utilities Entertainment

Service
platform

IBM

Business Service Platform-As-A-Service for Connected Devices = Internet of Things

Cloud

Busmess / enterprlse services Consumer serwces _
| s Device
Cbonstructio Rall Buﬂdmgs Factorles ~ Aviation Mobile ¥  Medical ngPTtmg TV's & MedTa Vehicles v platform
g~ Devices Devices - Devices
Bl 4 ® ¥ 7 & =
& &8 7 & %
e Sensors Appliances  Security HVA
Oil & gas Mining Energy Cities C
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IBM Internet of Things Vision

Driving Industry Conversations

$$$

4

Monetize

Banking

Cash replacement
solutions

Mobile Banking

Healthcare

Paid home care family
services

Automotive

Pay-per-drive car rental

Retail

Cash replacement

Sensor enabled Loyalty
cards

Transport

Paid Alerts to travellers

Congestion charging

E&U

Pay-per-use energy

Optimize

Optimized Cash
management

ER Bed Resource Mgmt

Component predictive
replacement

Fleet mgmt

Delivery and stock
replenishment
optimization

Store layout optimization

Smart Cities Traffic mgmt

Airport Management

Delay non-essential
supply during peak loads

Extend

Banking the un-banked
Biometrics

Smarter Subsidies

Life style monitoring

In-car Movies, Music,
Games

Highly Automated Driving

Smart Vending Machines

Delivery Lockers

Mobility Services

Smart home services

Remote ATM
Management

Dynamic Authorization

Remote Hospital
environment Mgmt

Remote
Drive-train optimization

Store energy mgmt
Store parking mgmt

Dynamic price labels

Crowd mgmt

Timetable mgmt

Asset mgmt

Remotely control
consumer devices

14
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Connected-home device shipments will grow at a compound annual rate of 67%
over the next five years

Global Connected-Home Device Shipments
By Device Category

2,000

1,800

Bl INTELLIGENCE
1,600

Other Systems 1,400

1,200
Smart Appliances
\__

1,000 :

(Millions)

800
600
400

200

2012 2013 2014E 2015E 2016E 2017E 2018E 2019E
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Smart appliances have many use cases

Use &

Design
Analytics

Design based on
extensive use data

Production

Analytics

Accelerate detection
of production &
quality issues

Diagnostics
& repair
Analytics

Increase first call
complete %

Avert unnecessary
part replacement

Portals

Customer
Interface

Messaging
Platform

Customer
Analytics

Understand
End Customers

e —l = i
Sales to connected
appliance owners

«eComm Platform (partner
vendor capable)

*Campaign execution &
management

*Next Best Action

*Price optimization

* Etc.

£.sd a3

Call Center
Connected Appliance- Solution

informed customer
service

Partner
Consumables

Warranty Extensions

Replacement
Appliances

© 2015 IBM Corporation



Retail and Utility companies are leading this business model innovation

| Retail companies are moving into service provider business model

‘Telecom companies are providing digital lifestyle services

= /] __ 'Y Deutsche

ATsl

18
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Retall and Utility companies are leading this business model innovation
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There are currently 4 business models around smart home

Retall
Product Sales

- T Samsung

Goud Based
nnnnnnnnnnnn

LG

GE

2 - :
-/ ;\wm Panasonic

Bosch

Belkin
Nexia

Whirlpool

Electrolux

Digital
Lifestyle Services
] Lowe’s Iris
e % T Staples Connect
79 ) Home Depot Revolv
™ - -~ Smartthings (Samsung)
AP AT&T Digital Life
E : Comcast
Qivicon

Apple Home Kit

Traditional
Home Automation

Control4
Vivint
iControl

© 2015 IBM Corporation
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Best Consumer Mobile Service

cosaLmosite  AT&T for AT&T Digital Life

AWARDS 2014

Home — More than 80 markets in US
Connected Car — 10 Million 2017
Healthcare — Digital Life Care
Platform Licensing — Telefonica

AT&T Digital Life
Services

One Time
Equipment Fee (USD)

Monthly
Service Fee (USD)

Services and Equipments

24/7 Monitoring, 24H Battery Backup, Smart Phone Access,

Simple Security 149,99 29,99 Keypad, Keychain Remote, Indoor Siren, Contact Sensor
Camera Package 99,99 9,99 1 Camera

Door Package 99,99 4,99 1 Door Lock, 1 Garage Door Sensor

Energy Package 199,99 4,99 Light Control, Thermostat, Smart Plug

Water Detection 49,99 4,99 3 Temperature and Water Sensors

Water Control 249,99 9,99 3 Temperature and Water Sensors + 1 Water Shutoff
TOTAL 799,95 69,95 All Services with no additional equipment

© 2015 IBM Corporation
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Lowe's believes that in the future, every electrical device it sells will

CES LOWG,S SeeS |riS as a be Internet-ready and controlled by an app. Thanks to significantly
Future GrOWth Cata|y5t reduced costs, industry analysts now believe that the home-

By Dan Moskowitz | More Adicles | Save For Later

January 11, 2014 | Comments (0}

automation market will grow 47% annually over the next four years. If
this proves to be true, then it will benefit Lowe's

Safe & Secure Kit | Comfort & Control Kit Smart Kit BASIC SERVICE - FREE
* Basic control of your Iris devices
Iris Hub Iris Hub Iris Hub « Email, text or voice call alerts to the account
holder if your alarm is triggered
Contact Sensors Smart Plug Contact Sensors

Motion Sensor

Smart Thermostat

PREMIUM SERVICE - FREE for 2 months
Then $9.99 a month

Motion Sensor

Keypad

$179

Window Decal

$179

Keypad » Advanced control of your Iris devices
« Email, text or voice call alerts to up to 20
Smart Plug contacts if your alarm is triggered
» Extended video camera live streaming,
Smart Thermostat recording and storage

* Iris Magic for configuring rules across

R Extend i I [
ange Extender mu|t|p|e Iris devices

* Home Modes settings across all of your

Window Decal f
devices

$299 * Voice Control through the Iris mobile app

© 2015 IBM Corporation



Staples, the office superstore, thinks IoT as a next generation sales platform

Honeywell v @ LUTRON.

One app controls all the best
brands.

Staples Connect is the first and only connected offering to bring together all the

ConneCt One app. One hub.

powered by Linksys" Connected home made eEiSV devices individually, or they can collaborate with each other to carry out

synchronized activities.

PHILIPS First Alert ivee

STAPRES £

© < |doorbot  Ecolink@  AEQTEC

Staples Connect lets you control lights, thermostat and more from all the brands of connected home products you trust.

Stapes ConnectHub | The Jow cost of connecting.

With Staples Connect, there’s no monthly fee and the app is free to download. All you pay is a one-time price of $99 for the
Universal Wireless Hub, plus the cost of compatible devices. It's the best and most cost-effective connected solution available.

SHOP MOW FIND A STAPLES COMNECT STORE

B satety & Morioring ¥ Lihing Staples Connect Customized Activities

40 e mmatrart of Ugparg Cambod pradiate Croech vt som o ot vesion
They're easy to set up, and let you activate multiple devices with a single touch of the app button.
With Customized Activities, there’s no end to the number of activities you can create.

ourmon - oo, e POOL PARTY SMALL BUSINESS MOM & KIDS
S e i e, )
==} = —
\ PHILPS
n Environmental Control with a single touch of the screen.
Automatically unlock the pool gate, turn on the stereo and custom
g et lighting, and heat up your hot tub.
S orewed o
e i
— e
- © 2015 IBM Corporation
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AT&T Digital Life: Business Model Innovation

Objective: To become a digital lifestyle service provider
e~ atat — We're simplifying people’s lives. We call it Living Mobile: When the home, the car, the office, the
— wallet are all connected to the network and to each other and you don't even have to think about

it. They want to reinvent the security and home automation experience by controlling all aspects
of the service

Lowe’s Iris: Services Innovation

Objective: To use data in the cloud to develop new home services
— Lowe’s Iris Home Management System allows homeowners to monitor and control their various
devices through a cloud-based remote interface which is available through a Web browser or a
smartphone application. It has partnered with Verizon Wireless and Iris is now being sold in
Verizon Wireless stores

Staples Connect: Product Sales Improvement Platform

STAPLES Objective: To generqte more sales_ of fall the.stuff in its stores |

Y e — For Staples the immediate objective of its smart home platform called Staples Connect is to
generate more sales of all the stuff in its stores. Staples is also looking to generate sales of new
products through their ability to be controlled via the smart home platform

24 © 2015 IBM Corporation



25

Real-time More accurate picture Better Risk Scoring,

Usage of the exposures, Product Pricing and
Data hazards and risks Reduced Loss Costs

The Internet of Things will change every part of the insurance value chain,
Including product design, pricing, underwriting, service and claims

© 2015 IBM Corporation



Xiaomi, the world’s biggest startup, the
Chinese mobile phone manufacturer is
developing a user data-based credit scoring
system around its smart device ecosystem

{JCTERR A

= IASES A
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BNP Paribas Cardif offers Habitat, an innovative insurance package that uses
technology to secure your home

(Weml:::dn:;m;o the future! ?

t:“m%”mﬁ:,:xxm BNP Paribas Cardif developed an
T s offer with Follow Analytics, a startup
o (7 Y f=eall specializing in mobile marketing.
¢ ., Built on the SAMIIO cloud platform by
' {3 h Samsung, the solution helps boost
T personal safety and limit domestic
T fe == risk by aggregating and analyzing
o 3 various data collected by sensors
oy, {658 and connected objects.
ol RN e

I T o

© 2015 IBM Corporation
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and convenlence.

Connected Home Ready App Journey Map

To meet the expectations of today’s digitally connected customet, companies must explolt new service models to engage with customers through the use of digital experiences to manage control

IBM creates Industry Journey Maps — Smart Home

IB

IBM MobileFirst

@ kbgn r[\eobileﬁrst

Meet Derek

“Whea | am away freen home,
keoping my homa seoure i my
top priceity *

As s divorced father with two
young childran, safety and
security is his top concern. He
reliez on hiz nanny to care foe
his children, and he wants to
maks sure thay get home
safely. Spanding most his tma
on his smart pheos, he likes
knowing ha is in control whan
y from homa, with
coaveniant sclutions.

Sinca Derck spends most of his
time wisiting clients and at
work, he wants to actively
meeitor his homa security
wsing his mekile phona to
keopan &ye cn his children

Remcta rr»n' :mngand

with a pw.eo( mind Ha also
likas knowing he can manage
his y consumption and

can save money

Moving
Forward

Engaged

I

Earn Tax Credit and Save Money

Transacting

4 | Optimize Settings

Two manths later, Darek notices a drop In his electriaty bill
and snow able to acourately estimate his menthly energy bil.

Wamcbla app\eting hemkow ot b wetr bl -+

mwwm 13 s ths
Dased o Racumen oo wataring schedule and watar levels
In his The mobilk 3 umm proemgt for @
n-nlhcbngc Hsph Mho:uv-m-lax

:E;I:v‘\::lpon ck to automatically uptu'?u

o View Real-time Video Feed

Two weoks latag while st work, he gots an alert that the
mnepm . He quickly taps on the real-time wdeo foethe

5005 that the narry Is with beth kids in
the pool Relieved, he foausas back on work.

Open Front Door

Basad on his pref Derck i) althe
Md:h-!hdﬂhdmuhlne&“ml Deraks cldest son, Charle Is enrclled In 3 summer camp nearby,
menth of usage, ho recales an dlort that the back of the ndmbmﬂa. ma.:a:glullwnm&h
howse i 4
m'-'u'%“"""i. uﬂ;’a’:ﬂ':. -9’ ek cthr i, Ok racaes  an phon clfm
enargy effcient windowe. Charie that he can't gat Into the house. Calmly, ty
."...L"Ld.' L] M.. n:umoodlo:hsgnnuhlo .mdmbdmhﬁmd:‘a’
mge his phene brows . After confi Chars b citod that ha 15 3ble to gat In tha house and
3 N ~ S N P probio
“hu’wnhphu;
Enhmsadbl Gan insight Into cted
m |- T dndproduch mm Twvenue
and sorvices
o} o} (o]
o] o] O o}
Crosscharnsl
= o
ol S suatagy Predictive
ocu-gnpll;n the Cuomer S s
Confirm and Align your Entarprise Mokile Strategy H;ym D‘v'yAk_pbﬂ e
Recelve guidance with your mebile transformation. Schedule a your architec ¥ lﬁnfywwmb
workshop with 18M SMEs tocay and learn how 18M can help address your readiness Set your enterprise up

you deliver on your technical strategy and business vision as it
aligns with your UX strategy. Accelerate the time to market for
your mobile apps by using 18M's customizable *starter"apps.

Interacting

- Plan for vacation Mode

A wook Itor, Darck lazves and takes his ids on vacation for
afow days.As 3 sacurity precaution, hehas sat his Ightsto
tum on and offin » staggered schedule, a3 3 security
datemsrt. Ha also lowars the binds and modifiestha ar

cots. “"'- he th
the Irm In reemal moda®two ha.nbdonlhq
retum, 50 the house will be cool by then.

MG [oporaowgen ]

Tha nest day, he receives an dert that his sliding
dooris now unlodked. Smp'ud Darck turns on the Ive feed,
and 3603 » burglar braaking Into Nz horne. Instantly, he takes a
scresnshot of man, capturing Jxlndhsbmwbllmk

does not have
the Inadent Hs talk the

anrqsommﬂn
he rglar. By the time the polics
umulubu

53 back

Racelve Targeted Offer

While In a ruzh to retum home a3 aszess the dsmage, Derck gets
an alert on his mobile app that his battertes In the smoke
datector arelow. Just then, his moblle app dashboard flashes a
real-tims offarfor batteries st the local suparmarkat. He :ungs
by the suparmarkst and uses the discount before getting home,

()

saving him an extra trip.
Offerresktime @
““ua"' &nncummolmpm O hatwesn catomais
and business partnars
o
0 O
Cloud based
colaboration platform m &My
Activate your Ecosystem
Deliver your iImplementation road and begin to
differentiate yourself from your com
assemble and Integrate your moblle strategy, carefully
managed through the release
Define a benefits realization model to monitor and track
YOUT SUCcess.

Delighted

wMuumMumh&wNWmh
Not much nosds to replace his
badk dce. 1 mmuwmucmwnanm

doors. He evertuslly ramembers to change the battery in
smoks detoctor when & starts chrping In the midst omuxh.
hoars 2 2range qurgling nolse coming from the water heater
nthe garaga He scans the barcode from the water hesterto
<Mnnwulm¢y udll\odnn-uwd.d.lnc
he was not thy
and provides im with the service. history.

l m Remote Diagnostis

The naxt day, Derck calls 3 repaiman, and emalshim the
remcte disgnostics and service history.The rman &
ableto that he has parts in Inventeey for the
mhhladumgllu

thguqllagmb
lianhdzmcmouh Plnpon
z:bhnhnplmn wmmvmumm

veit. Bafora leaving, the repaiman uploads his repar
histoey to the water heater.

) cuchewor

Onewosk lster, Darck receives a call from the police
lhlthva;ghmluqht Since Derck had the
Image from the real-time fead, they were able to
locate him and retriove Dmhluns Rdioved,
Derakwas grateful for his mobile app.

(@

£ 4

spoct model and bmgn

oje

Optimtzs mobls axpertance = all
Q === et
wparknce
o] (o]
o) o
@ Smarter Service
@Md’lcophﬂ"
Launch and Evoive
Phnmdadmyomma!ahgcomm’omby
mmm gmentation In:
and gress using
mg;rgenm Imnloyout
launched. Begin future
phasesbyxheduhgdene

@ Copyright 1BM Corp. 2013, 2014 All Rights Reserved
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IBM develops Template Mobile Apps for Smart Home Service Providers

‘ l D e Bagsmsnt Deae
Shabs |- F 7]
- I
A O
Dol on
Outside Light Shuttar A o
Inaatve Iractive
0 | B A chan SH A
_Dlﬁ m @
Seppsd
Car Home Windows sk e
"y " Inactve N:n-:u®
e | M
- < ’C) =
. L
Macdia Washing Machines Waather R
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IBM provides |nS|ght as a service’ loT solutlons for different industries

J l?.'ul Cnnnmnl l‘vn e Selution

(' ’ s hub miedizde o e

5 .\ Ban 3ahings
CW Devices Solution Welcome Martin
; w . 20745-02 Monduy

»
Homs '
Behavior Statistics: Cleanness 4
= Recommendation Filter Dptlonl
Doace
Denice ID Uevice lype WuN0Y
Usags
Stort Monmh 2013.01 v End Month 2013.08
Emwonment
Locatica gepng . Apply Clear
= Exception
Washing Mode Distribution Washing Load Distribution (kg)
Dovce

Uzags
25

Smeronmen =

»
- Analytics i

Sunrsd Anaysis 1%

Arcendy Dascion 0 .

Sales Analyns e 5

Behavor Analysis . X : . . : '

= l .
Caro 0 125 150 7= 200 228 25 275 300 325

Baty Mgt l.uu Single Weeg Ee ¢ Smin 0
'.'I... Coere Wear ...' Mr

[~}

"

= Menitoring

D3 Detergent Amount Distribution (g) Cleanness Distribution

—— - - an
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Corporate

Business
Models
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Predictive Asset Optimization is one of the most important corporate use cases of

Internet of Things

Truck publishes data
from hundred of on-
board sensors

Identify and dispatch
best skilled repairer with
right components
g » '

32

Data indicates fault Predictive analysis Warns driver and
developing in critical reveals component instructs him to make a
component failure is imminent stop at services

Services
Ahead
100 yds

2 Ll

Truck is rapidly and Truck is back en route  Manufacturers sent
completely repaired on to client site in full aggregated component
site working order performance analysis

© 2015 IBM Corporation



1% improvements in healthcare, aviation, rail, power and oil and gas industries
could bring $276 billion in efficiency savings to the global economy in 15 years.

Data Input

Sensing Data

[ Asset sensor Data ]

= Sensor: Vibrations,
pressure, “speed”,
gauge

= GPS and/or motion

[ Environment Data ]

= Geometry (road quality,

slope ...)

= Weather conditions
(e.g., wind,
temperatures,
humidity,...)

[ Maintenance Data ]

= Asset profile (locations,

model, age, etc.)
= Maintenance history

[Operation Plan Data]

= Operation schedule
= Order ...

Cloud
Services

Physical/Statistical
Analytics Services

Result
Metrics
Prediction

 ModelBlending
.
Physical Model

f

Big data (sensor & SOR)

PMQ Platform

1. Physical models
= Corrosion chemistry
» Physics of failure

2. Statistical models

* Logistic Regression
« Event sequence
» Probabilistic graphical models

Business Analytics Services

1. Anomaly detection
& prediction

e N

HI Y

e :
UL

2. Maintenance

optimization

WA sasEn

OO0

3. Operation plan
& scheduling
optimization

Business
Services

Vessel
Predictive
Maintenance

Equipment
Health
Management

Mining
operational
management

Oil field
operation
management
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Internet of Farm Things: Companies are competing to turn data into advice on how
to farm better, and attracting investments from the likes of Google and Monsanto.

.....................................................................................................................................................................................................................................................................

F. C "' - 1 e |
A Ve ) .
. - . A survey conducted last year by the
. American Farm Bureau Federation, a farm §
: e trade association, found that 39 percent of §
e P respondents in major corn- and wheat-
3 G 850 ’ growing states were using sensor-driven
R i technologies on their farms. “Farming is
O rnsnos se— 4 moving from being an act of intuitive
T e — decision making to an act of analytical
| et o b 820 decision making,” says David Friedberg,
Lt — b CEO of Climate Corporation, a data
oSNNS aavine modeling firm that Monsanto bought for
S e $930 million in 2013.
83.0 "'. Rl e LT L R BT R ATen e ey | W Y et e 0 ,
oty b
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JOHN DEERE

Bill Thompson

Owner: Thompson Farming
Location: Nebraska
Age: 48

Bill is a 3rd generation farmer who
[s] up on his family’s farm and
now runs the 15k acre operation. He
is married and has two daughters
and a son.

His oldest daughter recently
completed her Bachelors of Science
in Agricultural and Food Business
Management from the University of
Nebraska and has been working
closely with him on the farm.

Bill, an pecially his daughter,
are business and tech savvy. Both
use tablets and smartphon: nd
his daughter is very active in social
media.

Bill's farm grows corn and soybeans,
and with the exception of a few bad
years, his crops have performed
well. s interested in ways to
reduce cost and increase his yield.

Bill has a to a lot of data -
weather, soil moisture, agronomy
reports, government policies, etc
but it is not centrally located and
not easy for him to use.

IBM Corporation 20

Empowering the Customer

Keeping

Plan

{

F

it Simple.

4 Prep

Seed

IBM creates Industry Journey Maps — FarmSight

Care

\ilia vy
~ @/ ~ @/
Analytics Mobile

Harvest

Ay
\@/

Cloud
Computing

Social
Business

Deliver

Bill is planning for the next
growing season. He visits
MydJohnDeere.com. A simple
visualization shows his results from
last season. He had a good year
and decides

to consider

replacing

some aging

equipment.

At Plains Equipment Group, Bill ~
notices a new planter, the 17770NT.
The dealer uses a tablet to quickly
model a cost/benefit analysis. Bill
learns that the
optimized seeding rate
and placement could
drastically improve
his profits.

a JOHN DEERE

Moving Forward w

To plan for his cropping cycle, Bill
accesses MyJohnDeere.com to run
some crop/field simulations based
on information from the

virtual agronomist,

soil samples, and

recent policy

changes.

Later, he accesses
MyJohnDeere.com to read reviews
from others who have the 1770NT.
He decides to purchase the
planter and texts the dealer a
message requesting financing
options and later completes the
process online.

His dashboard highlights a
recent crop bulletin that
predicts volatile weather this
season. He decides to investigate
insurance
and sends his
agent, Midwest
Insurance
Associates, an
inquiry.

Bill's agent responds with
information about
rates, coverage, and
deductibles, and a
link to get a quote.
He likes the
interactive nature

of the quoting
process, and that
he can contact a local agent at
any time.

v

His variable rate plan
incorporates satellite images
and field sensor data, highlighting
nitrogen depletion zones. He
consults with his virtual agronomist
and saves by
only applying
chemicals
where they
are needed.

Next, Bill turns his attention to
working his land. Bill's
personalized plan is wirelessly
transmitted to

his machines. o

Each day, Billis able ~

to monitor his land, equipment,

and service providers using

MyJohnDeere.com. He reads

some positive reviews of a

sprayer and sends the provider
a request
for a quote.

Later in the season, he receives
an alert. One of his

machines is

reporting an

error. He

receives a

text from

Plains Equipment Group (who
also received the alert) with
instructions to throttie back until
a part arrives the next day.

Bill uses MyJohnDeere.com to
compare his results against
previous years. He clearly sees
the benefits of the new 1770NT
planter, as well as other precision
agriculture features.

During the harvest, data is
wirelessly transmitted to
MyJohnDeere.com, making it
easy for him to calculate yield,
arrange for transportation, an
make informed decisions
regarding selling vs. storing.

JDLink | Field Connect | Mobile Farm Manager | Machine Synch | Automated Crop Reporting

Velocity

1. Size the Prize

® Business Value Assessments and Technology proofs of concept

= Utilizing rapid techniq

an customer

experience drives a range of innovations or “big ideas” These are

analyzed and the underpinning capabil

lities drawn out

= Capabilities are turned into a to-be architecture and a road map
prioritization completed to plan a series of transformational programs

= The entire process is iterative; at each

time testing hypotheses

with the environment of real customers

2. Prove the Value

= Rapid prototyping, industry solutions & assets, and market experiments

= Afocused, yet flexible offering that is intended to help you understand
how to most effectively integrate the unique capabilities offered by
MobileFirst devices into business

= Delivers a strategy and plan for achieving the business benefits
associated with MobileFirst technology

= |dentifies proven A

, design,

security and management practics

Q) 3. Scale to Win

= Global, regional & local
development centers

® Global research labs

® Global client centers

© 2015 IBM Corporation



IBM creates Industry Journey Maps — FarmSight
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JOHN DEERE

Bill Thompson

Owner: Thompson Farming
Location: Nebraska
Age: 48

Bill is a 3rd generation farmer who

Keeping it Simple.

Plan Prep

Seed

Care

Gecmis rekolte
performansini
online analiz eder
ve yeni sezon
ihtiyaclarini
belirler

Toprak ornekleri,
tesvikler, hava
tahminleri sanal
tarim uzmani ile
simule edilir

Yeni sezon
ihtiyaclari icin en
uygun makine ve

arac onerileri
sunulur

En iyi verim icin
onerilen teknoloji
yatirimina yonelik
bankaya basvurur

Mobil tarim
uygulamasi
degisken hava
kosullarinin
tarlasina olumsuz
etkilerini bildirir

Sigorta sirketi ile
tarlasina akilli
sensorler
yerlestirir

Tarlasina ozel
akilli mobil tarim
uzmanindan
gelen uyarilar ile
gubre ve kimyasal
kullanimini
yeniden duzenler

Sensorlerden
gelen anlik bilgi ile
tarlasini daha
bilimsel yonetir ve
verim artisi saglar




37

- Deeper Understanding of Connections between Weather and Business Outcomes Could Save Industry Billions
- The Weather Company Migrates Data Services Platform to IBM Cloud
- Builds on IBM’s Open Platform to Advance Internet of Things Solutions

Harnessing the power of Weather: IBM and The Weather Company

X
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https://www.youtube.com/watch?v=HWMWyQzlQ-k
https://www.youtube.com/watch?v=HWMWyQzlQ-k
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IBM Internet of Things Vision
3 x 3 Building Blocks
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Hypothetical example: Coffee machine service provider
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* Manage service work
orders \ et
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\ J MobileFirst

scalable rules engine

mobile platform
PMQ SN Event-based logic, e.g.: obile platfo
predictive maintenance & quality » Generate work orders Mobile apps:
: : : following malfunctions or * For technicians
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Internet of Things (Nesnelerin Interneti) Bankacilik Uygulamalari

Akilll Sube Yeni Bir Kanal Risk YOnetimi

Operasyonel Verimlilik Ve Odeme Sistemi Bireysel/Kurumsal
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Welcome to The Internet of Things

Welcome to

The Internet
of Things



https://www.youtube.com/watch?v=2WEv_FaAitw
https://www.youtube.com/watch?v=2WEv_FaAitw




